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What’s Coming Up
• IDEAL Moments 

• Project Checkin 

• Your Questions 

• More of Your Questions 

• What’s Next?
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Project Check-in
• Your Name 

• What you do - Connection Statement 

• Project - In a sentence 

• Project Status - stage you are at
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Your questions…
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Subject Lines
• Benefit - e.g. The 8 sales tips to transform your presentation 

• Urgency - e.g. Last Chance - Sale ends tomorrow 

• Curiosity - Are you missing this one career-boosting skill? 

• Social Proof - How Sally got that dream role  

• Story - The day my business was almost over… 

• Passion/Personal - Why Networking is Icky 

• News/Publisher - 2019 Career trends for women 

• How to - How to get that dream job, even if you don’t think you’re 
ready
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Elements of the Ad
• Image - real vs stock 

• Static vs Video - test video vs image 

• Copy - Long vs Short 

• Link - keep near the top of the ad 

• Who - have a clear target market and call them out 

• Messaging - speak to the pain points of the ideal client 

• Audiences - who are the ads being shown to? Interests? 
Lookalike audiences to buyers
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8-Step Sales Video Formula
1. Get Attention 

2. Identify the Problem 

3. Agitate the Problem 

4. Identify the Solution 

5. Introduce the Product 

6. Results and Benefits 

7. Your Call to Action 

8. Social Proof
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Question - Dianne
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A return to confidence
• Purpose 

• Passion 

• People 

• Plan/Prepare 

• Power
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Elements of an Offer

1. Price 
2. Inclusions 
3. Naming 
4. Branding 
5. Risk Reversal 
6. Bonuses 
7. Scarcity
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How to Name Things
• Clear on the who - name them 

• Overall brand and strategy 

• Big idea 

• Say what it does 

• Keep it to 2-3 words 

• Aliteration e.g. Millionaire Mind Mastermind or Collect Cash  

• More ideas in Masterclass with Amey Lee 
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What’s Next?

27 August 2019
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Implementation Day

24 September 2019
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Share in the Group
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Thank You. See you soon. 

YOU ARE AWESOME!


